
Mastering Anxiety

Who Could Benefit from This Program:

*	 Sales & Marketing Professionals
*	 Lawyers 
*	 Consultants
*	 Medical Practitioners
*	 Therapists of all kinds
*	 Realtors
*	 Contractors
*	 Anyone asking for business in any form.

People Not Invited to this Program:
•	 Those trying to sell shoddy goods or services
•	 Those focused more on selling products than 

serving their customers
•	 Those who want to manipulate outcomes for  

short-term profit

People Invited to this Program:
•	 Those who care about themselves and others
•	 Those looking for a fit between their products 

and services and the needs of their clients
•	 Those who value honesty, integrity and their 

long-term future in their respective fields

Saturday: July 17 or September 18
10 am - 6 pm

Cost $200/workshop
Location: The Stream, Bonsall (North County) CA

This workshop is being offered on two dates. Come 
to either or both; each is billed separately. Bring a bag 
lunch. To register, go to www.thestream.org, and select 
“Register or Purchase” from the menu on top.
Or call Rose at 760 822-3272

Mastering Anxiety, Mastering Sales is part of the Mastering Spiritual Wealth series led by Beth Green. 
You do not have to have attended any of the prior workshops to benefit from this program. Beth Green 
has 30 years experience as a spiritual teacher, consultant, counselor, author and seminar leader. She is also 
the founder of The Stream. Beth is a powerful intuitive with extraordinary perceptivity. She has helped 
hundreds of people reach their potential. For more information on The Stream, go to www.thestream.org. 
For more information about Beth, go to The Stream website, and click on the menu tab “Our Founder.”

www.thestream.org - 760 822-3272
Many people are chemically sensitive. So please, no fragrances of any kind, including lotions, hairspray, 
perfumes, aftershave and essential oils. Also, refrain from sugar, caffeine, drugs or alcohol for the day.

Mastering Sales
Most conversations are filled with unspoken subtexts, agendas, 

power struggles and strategies, and no conversations exhibit 
more of these undercurrents than sales. Anxiety is the undercur-
rent that dominates sales conversations, and it often determines the 
outcome more than the facts. Yet anxiety is rarely addressed head 
on. How should you deal with anxiety, yours and others’? 

Whether sales is your fulltime job or merely an aspect of your work, 
Mastering Anxiety, Mastering Sales can help you confront the 

question and navigate these uncharted waters. The outcome will be a greater sense of wellbeing and relax-
ation, as well as more empowered offers, which take into account the true needs of all. Join us!


